2025 - Dripping Springs Retail Market Analysis




Why Retail Matters

Total Sales $1 $8 $25 SSO SZOO"‘
Job Creation 1 30 100 200 325

y \ \ \ \

1% Annual Local

Tax Impact $10,000 $50,000 $250,000 $500,000 $2,000,000



Dripping Springs Visitors — Home Depot




Dripping Springs Visitors — Belterra Village

Visits

. ; Q v
Zipcode / City (% of Total)
78620
o<t | 261K (37%)
Dripping Springs, TX
78737
. 118K (16.7%)
Austin, TX
78676
. 59.4K (8.4%)
Wimberley, TX
78619
54.4K (7.7%)

Driftwood, TX

78636

0
Johnson City, TX 13.7K (1.9%)

78736

, 12.6K (1.8%)
Austin, TX

78640

11.3K(1.6%)
Kyle, TX

78606

10.8K (1.5%)
Blanco, TX

78738

. 7.4K (1.1%)
Austin, TX




Dripping Springs Visitors — Belterra Village




Dripping Springs Visitors — Belterra Village

Zipcode / Ci Q —
& ty (% of Total) ~
78737
, 1M (39%)
Austin, TX
78620
o , 544K (20.4%)
Dripping Springs, TX
78619
, 167K (6.3%)
Driftwood, TX
78736
, 113K (4.3%)
Austin, TX
78739
, 66.6K (2.5%)
Austin, TX
78676
, 54.6K (2.1%)
Wimberley, TX
78749
, 34.4K (1.3%)
Austin, TX
78738
, 33.7K (1.3%)
Austin, TX
78748
, 30.3K (1.1%)
Austin, TX




Dripping Springs Retail Trade Area



Dripping Springs Retail Trade Area

+ 526,901



Dripping Springs Retail Demand Outlook




Dripping Springs Retail Demand Outlook




Competing Markets

KYLE PARK




Retail360.us/DrippingSprings-TX/




For Sale: S2.3 Million

Previous lease was $43/ft
Or $143,835/year or $11,986.25/month

What
Happened?

Sales Vs. Rent

Location was doing half of the sales of
other Austin locations



Why Hasn't
Anything
Happened?

Ground Lease - $150k/year

Additional Costs: S30-50K Tear Down
+ New Building Cost



Site Selection Criteria

1. Location: Is the site located in the area of town (or submarket) that their customers typically shop? Urban vs.

regional? Regional market vs. a neighborhood market?

2. Type of Site Preferred: Power center, lifestyle, strip center, freestanding or drive-thru (essential for most fast casual)

3. Are utilities readily available?

=

Rent/Site Cost

Zoning: On-site & adjacent
Signage (size & type): Typically, in square feet; pylon allowed?
Co-tenants: Smaller retailers want traffic generating co-tenants

Parking: May be most important

o X N o9 W

Visibility
10. Access: Ingress/egress, number of curb cuts

11. Permitting Process — Retailers go where the deals are the quickest and easiest



Coming Soon!
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TEX-MEX




Aaron Farmer
President
The Retail Coach
662.231.0608

afarmer@theretailcoach.net
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